.n..

.

HOME VENTILATING INSTITUTE

Publication Order Form

Order Date: Date Needed:

Typically, orders will be shipped UPS Ground. Please allow 2-3 weeks for shipments to arrive. Please provide your company’s courier and account number below. If none is
provided, you will be invoiced for shipping costs plus a 15% administrative fee. If you are a non-HVI member, please note you must pre-pay or provide a courier and account
number below in order for your request to be processed.

Company: OUPS ODHL OFedEx OOther:
(Account Number)
Name:
Address (no P.O. boxes):
Country: Postal Code:
Phone: E-mail:

Your Planned
Available Publications: Quantity Requested: Distribution Method:

o Trade show
o Direct mailing
o Showroom display

o Magazine: Fresh Ideas in Residential Ventilation
Size: 7 %" x 10 %", 36 pp

Summary: Useful resource for learning more about the wide range of Sal I
oy ; . O Sales calls
ventilation products available and how they can be applied to create o Other

more comfortable and healthier living environments.

Format: Print and electronic

Target audience: Homeowners primarily, but also relevant to
contractors/builders/installers, architects/specifiers/designers

o Brochure: Range Hoods
o Trade show

Size: 4” x 9 %", quad-fold o Direct mailing
Summary: Provides an overview of the function, form and performance of kitchen o Showroom display
range hoods, highlighting the value of selecting products which are HVI-Certified. o Sales calls

Gives recommended ventilation rates based on range hood length. o Other

Format: Print and electronic

Target audience: Homeowners

o Brochure: I'm a Certified HVI Fan
o Trade show

Size: 3 %" x 8 %", tri-fold o Direct mailing

o ) o o Showroom display
Summary: Highlights the value of choosing HVI-Certified products.

anio g P o Sales calls
Format: Print and electronic o Other

Target audience: Contractors/builders/installers; homeowners

& o Brochure: HRVs / ERVs - Trade show
Size: 4” x 9 %", quad-fold o Direct mailing

Summary: Describes the similarities and differences between HRVs and ERVs. o Showroom dlsplay

Highlights the energy-saving opportunities of these products. o Sales calls
o Other
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Your Planned
Available Publications: Quantity Requested: Distribution Method:

o Trade show
o Direct mailing
Size: 4" x 9 V", quad-fold o Showroom display

Summary: Provides an overview of considerations when selecting a bathroom exhaust fan, o Sales calls
highlighting the importance of the product as a means of minimizing damage resulting from o Other

o Brochure: Bathroom Exhaust Fans

excess moisture; stresses the importance of proper air movement capacity and includes a
chart illustrating CFM requirements based on bathroom size.

Format: Print and electronic

Target audience: Homeowners

S 0 Brochure: Inline Fans

A s Guiide

o Trade show

Size: 4" x 9 ¥", quad-fold o Direct mailing
o Showroom display
Summary: Provides an overview of the benefits of inline fans, how inline fans o Sales calls
make homes more comfortable and an easy-to-understand definition of
inline fans and their purpose. o Other

Format: Electronic only

Target audience: Homeowners

o Stickers: I'm a Certified HVI Fan o Trade show

Size: 2 ¥ diameter, round o Direct mailing
) ) o Showroom display
Summary: A great way to display your support of HVI and its o Sales calls
certification program.
o Other

Format: Print Only

Target audience: All supporters of HVI

Submit Order Form To:
Home Ventilating Institute
1000 North Rand Road, Suite 214
Wauconda, IL 60084
E-mail: hvi@hvi.org
Fax: 480.559.9722
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